
Investor 
Relations 
from Every 
Angle
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O U R  P R E S E N C E

NEW Y O R K  / L OS  ANG ELE S /  BU FFA LO  / T O R ONT O  /  VA NC OU V ER / M ONT R EA L

Your Partner in Growth, 
Visibility & Value Creation

We work with public and private companies across all 
healthcare subsectors to implement custom-designed, 
strategic investor relations programs. 

Leveraging modern IR tools and sector best practices, we 
build awareness, credibility, and long-term support among 
target audiences to maximize shareholder value. Our team is situated across North 

America, expanding our reach and 
visibility in key markets. 

In this relationship-driven business, our 
presence where it matters most ensures 
we stay connected and deliver results. 
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Who is 
Alliance 
Advisors?
Alliance Advisors is the world’s leading 
provider of shareholder focused services
for publicly traded companies. In 2025
we completed 1400 different 
assignments representing $16 trillion
in market capitalization. We represent 
companies of all sizes with the largest 
client representing $800 billion in 
market capitalization.

RETAIL ENGAGEMENT
Campaigns: 268 Outbound Calls: 1,025, 383 Texts Sent: 26,587,203
Branded Emails: 17,196,203 QR Code Mailings: 3,743,272

MERGERS, ACQUISITIONS & STOCK SURVEILLANCE
Merger Votes, Contests, Activism Advisory, Tender Offers & Surveillance
205 representing $500 billion in market capitalization

TRANSACTION FOR NON-US DOMICILED COMPANIES
113 representing $862 Billion in market capitalization across
20 countries

INVESTOR RELATIONS
153 Public and Private Companies on annual retainers representing
$76 billion in market capitalization

SHAREHOLDER MEETING ADVISORY & PROXY LOGISTICS FOR 
PUBLIC COMPANIES & MUTUAL FUNDS
901 shareholder meetings representing $11 trillion in market 
capitalization includes 201 shareholder meetings for Mutual Funds

GOVERNANCE & COMPENSATION ADVISORY SERVICES
United States & International Assignments 234 representing $4.2 trillion
in market capitalization
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Our Healthcare 
Practice is one 
of the most 
established in 
the industry

02 Identify Audit 
Targets
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Trusted by 550+ life sciences companies since 1997

Deep expertise across biotech, pharma, medtech, services, and diagnostics

Clients range from microcaps to S&P 500, Fortune 500, and NASDAQ 100

Global footprint supporting U.S. and international companies

Long-tenured senior team focused solely on healthcare

Multiple re-engagements by client executives, up to 4x
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S E L E C T  C U R R E N T  
A N D  P A S T  C L I E N T S
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Proven Expertise 
in Complex 
Situations

N E W  
L I S T I N G S

M A N A G E M E N T  
C H A N G E S

R E P O S I T I O N I N G ,  
A C T I V I S M ,  
P R O X Y  S U P P O R T

M & A

I S S U E S
M A N A G E M E N T

C L I N I C A L  T R I A L  
&  R E G U L A T O R Y  
D E V E L O P M E N T S
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Tirth has over a decade of IR experience across 
biotech, MedTech, and pharma. He helps 
healthcare companies with capital markets 
strategy, fundraising, and messaging. He holds 
degrees from Emory and Columbia University. 

O U R  H E A L T H C A R E  T E A M

Tirth Patel
Vice President

|  7

Bruce leads Alliance’s global healthcare IR 
practice, bringing over 35 years of experience 
advising more than 500 life sciences companies. 
He specializes in strategic counsel for high-
impact events and has helped raise over $5B in 
capital. Bruce holds an MBA from NYU. Bruce Voss

Managing Director

Yvonne brings 20+ years of healthcare and 
finance experience, including roles in 
investment banking and corporate 
development. She advises clients on investor 
communications and strategy. Yvonne holds 
an MBA from NYU and a BS from Pepperdine. Yvonne Briggs

Senior Vice President

Emily has over 20 years of experience in investor 
relations, marketing, and corporate access. She 
connects clients with institutional investors, 
family offices, and analysts through high-impact 
events. Emily has held leadership roles at 
Freedom Capital Markets, Three Part Advisors, 
and BioSafe Systems.

Emily Barker
Vice President, 
Corporate Access
& Development

With over 30 years in communications and 20+ 
in healthcare IR, Jody counsels clients on 
corporate messaging, transactions, and crisis 
situations. She has degrees in Communications 
from the University of Washington. 

Jody Cain
Senior Vice President

Lianna Santiago brings over 6 years of 
experience in administration experience in 
Investor Relations. In her short tenure at LHA, 
she has been twice promoted—first to 
Account Coordinator and then to Associate 
Account Executive.Lianna Santiago

Associate Account 
Executive
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01
Plan

02
Integrate

03
Execute

04
Measure

In collaboration with key 
members of your team, 
we develop a 
comprehensive IR 
program that includes 
detailed timelines, action 
items, deliverables, and 
budgets. 

We immerse ourselves in 
your business. We meet 
with members of your 
management team and 
quickly transition to 
become an integral part 
of your organization. 

We deliver exceptional IR 
services using innovative 
strategies and proven 
solutions. We are 
passionate, diligent, and 
relentlessly focused on 
your success. 

We maintain seamless 
communication with 
your team, regularly 
reporting on progress to 
ensure our work is always 
aligned with your goals.

O U R
A P P R O A C H
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O U R  U N I Q U E
P I N N A C L E  V A L U E  P R O C E S S

01 Basic Investor Relations
News Releases, Annual Reports, IR Website, Disclosure 
Policy, Corporate Communications, Quarterly/Interim 
Reports

02 Active Investor Relations
Teleconferences & Webinars, Expanded Data Metrics, 
More Frequent Disclosure, Increased Interaction, 
Shareholder & Peer Analysis

03 Progressive Investor Relations
Crisis Plan, Measurable Objectives, Industry 
Benchmarking, Balance +/-, Perception Studies, 
Board Reporting, Sophisticated Forecasting

04 Strategic Investor Relations
Globally Oriented, Value-Enhancing Governance, 
Board-Approved Communication Plan, 
Integration with Corporate Strategy & Culture

A Proven Process 
that Combines 
Finance, Marketing, 
& Strategy

Increased management 
credibility

More long-term investors & 
higher relative share values

Lower cost of capital & improved 
access to new capital

Strengthened internal buy-in

More time for management 
to run business
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I N V E S T O R
T A R G E T I N G

A Comprehensive 
Approach to Investor 
Targeting that Sets 
Us Apart

01 Client Relationships
Investors, prospects, and previous contacts

02 Alliance Advisors IR Relationships
Investors in our network matched based on their interest

03 New Prospects
Investors not known to a client who are identified through our 
targeting approaches

Direct Peers
• Identifies direct competitors and comparable companies 

in terms of market cap, focus, and stage of development

Sector Targeting
• Further segments into primary and adjacent sectors and 

indications
• Funds with a relevant investment thematic are also used 

to reveal peers and investor targets

Profile Targeting
• Analyzes company characteristics to identify other 

relevant deeper-dive peers

> Our established and expanding network of 
investor relationships

> Our industry partnerships

> Independent research

> Multiple third-party investor databases and 
purchased institutional investor lists

> Analyst coverage reports

> Industry/M&A/fund holding reports

> Conferences & investor events

> Social media connections

> Inbound investor calls and email subscribers 

> Shareholder engagement

I N V E S T O R  S O U R C I N G

1 0
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Your story 
starts 
here.

Messaging, 
Storytelling 
& Writing

> We craft compelling, actionable narratives 
that translate complex science into clear, 
compelling messaging that flows through all 
IR collateral and communications.

> We build investor confidence through setting 
milestones and strategic messaging once 
achieved, including clinical, regulatory, and 
other high-impact announcements.

> We create and maintain management 
credibility through a commitment to 
transparency; for clinical trial readouts, we 
define “what success looks like” in advance.

1 1
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Medical, 
Scientific 
& Investor 
Conferences

Presentations
We collaborate with clients to 
leverage investigator 
presentations at high-profile 
medical and scientific 
conferences around the world.

Announcements
We maximize the impact of 
presentations, from acceptance to 
the podium, while upholding 
sponsor embargoes and other 
restrictions.  We market one-on-
ones for presenters with attending 
investors and analysts, and 
leverage particularly important 
presentations with a hosted event 
and a conference call.

Event Invitations
We secure invitations to 
investment conferences through 
ongoing targeting, screening, 
and outreach to gatekeepers, 
and support participation in 
bank-sponsored and 
commercial conferences.

Meeting Prep
We complement the sponsor’s 
meeting marketing and solicit 
post-meeting feedback, as 
appropriate, and prep 
management with background 
on all meeting participants and 
past conversations.

Each January since 
2002, we have 
arranged group 
dinners and private 
meetings for client 
executives with 
investors, analysts, 
bankers, and business-
development 
professionals in San 
Francisco during 
the annual J.P. Morgan 
Healthcare Conference.
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Leveraging a Premier 
Industry Gathering: 
Our J.P. Morgan 
Offsite Event
The high-profile, well-attended J.P. Morgan Healthcare Conference 
is held each January in San Francisco. In 2005 we began the formal 
offsite initiative, connecting healthcare executives with investors 
and industry participants from around the world..

Program Metrics

Year No. of Clients ~ No. of Meetings

2005 6 40

2006 17 110

2007 18 170

2008 26 350

2009 20 260

2010 18 250

2011 24 310

2012 26 355

2013 25 375

2014 18 271

2015 20 350

2016 25 460

2017 24 540

2018 20 450

2019 24 515

2020 21 460

2021 (virtual) 12 100

2022 (virtual) 12 120

2023 18 390

2024 16 320

2025 14 260

2026 14 300
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Media & Public Relations
> Serve as your key media contact

> Provide media training 

> Coordinate media interviews, editorials and television 
appearances as appropriate and timely 

> Track media mentions

> Secure top-tier earned media coverage in trade publications, 
financial media, podcasts and editorials

> Leverage our influencer network for targeted, unique and niche 
appearances specific to your target audiences

> Earned, owned and paid media strategies tailored to each client

> Utilize our media partners and vendors to expand impressions in 
North America

> Identify opportunities for podcast appearances and thought 
leadership pieces for LinkedIn

O U R  C L I E N T S  A R E  F E A T U R E D  I N
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Email
Marketing
& Social Media

> Work with your marketing team to 
develop a social media calendar 

> Share ideas for posts that tie into 
your strategy and impact

> Develop drip and nurture email 
marketing campaigns to investors
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Investor
Presentations
& Fact Sheets

> Develop a customized and captivating 
investor presentation to reflect your 
brand’s personality and messaging

> Create a 2-page Fact Sheet that 
summarizes the investor deck

1 6
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A Complete 
Customized Digital 
Investor Marketing 
Campaign

> Building out landing pages

> Developing email marketing drip 
campaigns

> Running targeted social media 
paid ads
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Graphics
& Print Design

> Investor presentation design 

> Investor fact sheets & postcards 

> Trade show booth visuals 

> Corporate videos 

> Marketing brochures 

> Corporate signage 

> Print advertisements 

> ESG report design & development 
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Website Design 
& Development

> Conduct thorough audit of existing website

> New website conceptualization including site 
map development, wireframing, design, image 
sourcing and copywriting

> Website implementation management

> Regular uploading of investor materials to 
website, updates to team page and general 
copy edits

1 9
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Backed by the 
Resources of Our 
Parent Company, 
Alliance Advisors

We bring our clients extensive investor 
intelligence data and corporate governance 
expertise that further aligns the interests of all 
internal stakeholder and intelligently connects 
you with new and existing investors.

2 0
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Ownership
Intelligence
Know Who Owns You

We go beyond; from development to 
execution of bold client-first strategies 
resulting in winning outcomes.

01
Dedicated Analyst: Scheduled interactions on a weekly or bi-
weekly basis ensure consistent communication and 
alignment. Our broader team that also supports you boasts a 
wide range of experiences, from the buy-side, stock 
exchanges, IR consultants, and advisors, to rating agencies.

02 Weekly Net Trading Activity: A continuous record of weekly 
net trading by institutional investors and hedge funds. We 
also provide the ability to intensify analysis during periods of 
high volatility or when particular activities demand closer 
scrutiny.

03 Client-Centric Solution: Developed in response to the need 
for a more accessible and efficient market surveillance 
option, OI focuses on essential data for issuers by 
concentrating on an issuer’s core shareholders, key market 
influencers, and critical buying and selling activities.

04 Trading Dynamics: Analysis of average cost basis, unrealized 
gains/losses, and short-selling activities to provide a 
comprehensive financial perspective.

05 Proxy Voting & Activism Insights: Insights into the potential 
impact of proxy voting and activist history of core holders.

2 1
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I never dreamed 
of success.
I worked for it.
E S T E E  L A U D E R



a l l i a n c e a d v i s o r s i r . c o m

i r @ a l l i a n c e a d v i s o r s . c o m
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